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Our vision of real estate

“We enjoy finding the perfect, all-inclusive solution for 

each and every client, that they feel totally comfortable with.”

Real People



3All-inclusive service for every individual, today and tomorrow

“We enjoy finding the perfect, all-inclusive solution for 

each and every client, that they feel totally comfortable with.”

How would we describe our vision of real estate? Through our cus-

tomised services, we ensure our clients find the support they need to 

achieve the highest level of fulfilment and performance. We do this 

using our professional expertise and a personal touch.

This means offering each client all-inclusive service. Our organisation 

and all our colleagues at FRIS are focused on serving your interests in 

the real estate market. We focus on results. That is what we mean by: 

Real People, Real Results.

When it comes to your important real estate decisions, we provide you 

with substantiated advice on which road to take - the smartest and 

most profitable course of action. Our knowledge, skill and expertise 

are the result of three generations of professional dedication, as well 

as continuous monitoring of the market and learning from both the 

client and end user, which is perhaps the most vital factor of all.

These factors allow us to develop our expertise continually and to re-

spond flexibly to circumstances over time as well as the market, our 

client and the end user. FRIS is not merely an expert in acquisition and 

sale of real estate, or your partner in financial, administrative, social, 

commercial and technical management with all-inclusive processes. 

Experience, dialogue and research have shown us the kind of services 

you and the end user will truly appreciate, today and tomorrow.

What’s more, we apply our comprehensive package of valuable and 

up-to-date solutions in a flexible way, tailored to the client’s needs. This 

unique and distinctive quality prompts national and international cli-

ents to choose long-term business relationships with us. As a result we 

are able to collaborate ever more closely with these clients—devel-

opers, investors, housing associations, municipalities and other part-

ners—when it comes to a demand-driven, bottom-up and pro-active 

approach to development. In applying this approach to both residen-

tial and commercial real estate, we have seen how dialogue consist-

ently yields surprising solutions. The process inspires us.

I am pleased to welcome you to FRIS.

Hans Peter Fris

Managing Director FRIS

live
enjoy
perform
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Our mission

“We want our clients to be more than just satisfied.”
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all-inclusive service
Since 1923, the family-owned business FRIS has developed into one of the largest independent real estate managers 

in the Netherlands. We take away our clients’ worries and serve as the point of contact for Dutch and international 

parties in the management, brokerage, development and redevelopment of their properties. This includes efforts to 

secure the highest possible returns. Our full range of real estate services covers all the stages in the process, from the 

initiative through to the implementation and execution of real estate projects. The scope of our organisation and our 

wide range of services allow us to survey the entire real estate cycle.

Since 1923, the family-owned business FRIS has developed into 

one of the largest independent real estate managers in the Neth-

erlands. We take away our clients’ worries and serve as the point of 

contact for Dutch and international parties in the management, 

brokerage, development and redevelopment of their proper-

ties. This includes efforts to secure the highest possible returns. 

Our full range of real estate services covers all the stages in the 

process, from the initiative through to the implementation and 

execution of real estate projects. The scope of our organisation 

and our wide range of services allow us to survey the entire real 

estate cycle.

FRIS is known among tens of thousands of private individuals 

and businesses for its comprehensive estate agent, manage-

ment and insurance intermediary service concept. Excellent op-

erations, respect for clients and marketing innovation are the key 

factors of success underlying the approach, growth and culture 

at FRIS. We guarantee optimal and all-inclusive service for every 

single client. FRIS helps people and businesses find the space and 

support they need to achieve the highest level of fulfilment and 

performance. As an intermediary for and manager of residential 

and commercial real estate, FRIS believes in a personal approach, 

tailor-made services and all-inclusive processes. This is reflected 

in the comprehensive package of services and solutions that we 

offer as Real People.

One distinguishing feature of FRIS is its ability to learn faster than 

its competitors. We anticipate the wishes of people, organisations 

and stakeholders. We contribute to the promotion of sustain-

able development in the market and in society at large. FRIS Re-

search and Consultancy is the pillar that supports these strategic  

principles: a knowledge centre that monitors the market and 

target groups, identifies trends and strategic developments, and 

connects and inspires partners. Satisfied clients and business rela-

tions are important, but for us they are not enough. Today and 

in the future, we focus on transforming clients and contacts into 

FRIS ambassadors.

The level-headed, entrepreneurial spirit that characterises FRIS is 

rooted in a service-oriented family tradition. A family business at 

heart, FRIS has a solid, market-focused structure with seven busi-

ness divisions. Our employees – just over seventy ‘Real People’ – 

know that personal attention, clear communication and a client-

oriented internal structure are the solid basis that enables them 

to enjoy their work, promote customer satisfaction and ensure 

the success and further development of the company.

FRIS has opted for an active growth strategy. The company aims 

to serve even more clients, further consolidate its firm position 

among the top 5 in Dutch real estate management, be recog-

nised as a leading expert and, as a full-service provider, serve as 

the local, proactive and reliable partner of choice of Dutch and 

international clients. In the process, FRIS aims to make a positive, 

socially responsible and sustainable contribution to its environ-

ment and the sector. We want to learn from our clients and help 

them learn from us, to our mutual advantage. Our motto is: live, 

enjoy and perform.

Marc Poelmann 

Managing Director FRIS Investment Care



6 All-inclusive service for every individual, today and tomorrow

Human Resources

W. FRIS Holding
Management Team 

Financial Affairs

Operational
Management

FRIS wide

Business units

FRIS Woningmakelaars 
Amsterdam b.v.

FRIS Woningmakelaars 
Zaandam b.v.

FRIS Research & 
Consultancy b.v.

FRIS Investment Care b.v.

FRIS Vastgoed 
Management b.v.

FRIS Verzekeringen b.v.

Dyade Huisvesting 
& Vastgoed b.v.

FRIS Bedrijfsmakelaars b.v.

Corporate
Communications

Market-focused

FRIS has a solid, market-focused structure that is characterised 

by an ability to respond flexibly to changing circumstances. The 

organisation has short lines of communication. The various busi-

ness units - each with their own specific core activities and target 

groups - are active players in the current market. As a collective 

organisation, FRIS offers a comprehensive package of solutions.

 

For both business and private clients

We offer decisive, customised solutions for both business and 

private clients. From international institutional investors to en-

trepreneurs, to private individuals. Our clients appreciate our 

services, personal attention and surprising, all-inclusive process-

es tailored to the wishes, needs and possibilities of each client. 
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People make the difference

“We offer a comprehensive package of customised solutions.”

Leontine van Kampen
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Client-oriented since 1923

“We take a flexible approach. ‘No’ isn’t a word we use often.”

Marijn Wolfswinkel
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Market challenger with 
both feet on the ground

FRIS is a market challenger. FRIS intends to expand its solid market position in the upper echelons of Dutch 

real estate management. We want to be the reliable partner of choice for more national and international 

clients. We respond vigilantly to market demands. Our service always goes that extra mile. It’s part of our 

DNA.

Responding flexibly to developments

FRIS keeps a close eye on social developments. We do this by 

conducting independent market research and studies, taking 

advantage of international orientations, and listening atten-

tively to the client and end user. By learning and responding 

faster than our competitors, and by building on our strengths, 

we are able to address the client’s wishes in a pro-active and 

timely fashion: in other words, by supplying valuable proposi-

tions.

Seventy Real People

Our employees – just over seventy ‘Real People’ – know that 

engaged learning, clear communication, personal attention 

and client-oriented processes and value-added services are 

the solid basis that enables them to enjoy their work and pro-

mote customer satisfaction, thereby ensuring the success and 

further development of the company. At FRIS, our Real People 

stand for Real Results, for every client. That is the cornerstone 

of our existence and our foundation for growth.

Real People
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Putting our vision to work

Human beings have a fundamental need for a place of their own in order to develop their potential. In 2015, 

based on this initial vision statement, the FRIS Children’s Foundation was established. This foundation aims 

to help the 35,000 at-risk children in the Netherlands who have no parents: children in need of a home and 

a safe place of their own as a foundation for a good life.

Socially relevant 

In order to function comfortably and continue in their devel-

opment, every individual, every group of people and every or-

ganisation—in whichever phase they find themselves—needs a 

space of their own: a safe, well-maintained, functional and inspir-

ing place in which to spend time, to connect and to take things 

in, a space for restoration or achievement. A place of one’s own 

for making the most of life, for tackling new challenges, finding 

peace, experiencing safety and realising one’s dreams. This basic 

need for an individual space is a timeless fact of life.

Making a conscious contribution

FRIS contributes to finding and managing the right space and 

place for an individual or organisation, enabling them to achieve 

the highest level of fulfilment and performance. Unfortunately, for 

a certain group of at-risk children, access to this kind of personal 

space is far from a given. Through various circumstances—the 

death of a parent or parents, economic adversity, abuse, domes-

tic violence or parental incapacity—these children lack access to 

a safe and inspiring environment in which to continue their de-

velopment.

Portion of profits to benefit at-risk children

In establishing the FRIS Children’s Foundation, FRIS has created a 

charitable fund and platform that contributes to the design, reali-

sation and support of spaces for the tens of thousands of children 

in need of a safe and inspiring environment. FRIS donates a por-

tion of its profits to the foundation. This provides financial support 

for initiatives, projects and activities in order to guarantee a safe 

space for at-risk children.

 

•   Human beings have a fundamental need for a place of their 

own in order to develop their potential

• Respectful mediation and management with regard to 

spaces for living and working is a socially relevant service

• The ability to learn faster than the competition offers a long-

term competitive advantage

• Client focus determines success and rate of progress, re-

gardless of the market conditions

• Local professional insight and the culture within our organi-

sation constitute a distinctive strength, from both the na-

tional and international perspective
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Socially conscious

“The FRIS Children’s Foundation is our vision in tangible form.”
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“We help you find a solution, no matter what.”

Research & Consultancy

Svenja de Rijk 
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On behalf of both private and business clients, our knowledge 

centre monitors the market and target groups, identifies trends 

and strategic developments, and connects and inspires partners. 

Research & Consultancy ensures that you the client can rest as-

sured of a knowledge advantage and an objective assessment in 

the form of substantiated market analyses and decisive recom-

mendations. Through its continuous data collecting and context-

related interpretation, Research & Consultancy can also play a 

substantial role in the preliminary stages of your real estate and 

area developments. 

Research & Consultancy offers advice in areas such as market 

analyses, commercial feasibility studies, target group identifica-

tion / marketing recommendations and investments.

Research & Consultancy

Innovative concepts and practice-oriented advice, 

based on research

• Market analyses;

• Area analyses;

• Commercial feasibility studies;

• Value appraisals;

• Location studies;

• Marketing issues and target group determination;

• Investment advice and calculations;

• Advice on strategic real estate policy;

• New construction in Amsterdam (including prices)

Four guarantees

Our residential and commercial real estate surveys are 

characterised by four guarantees:

• independent

• no further obligation

• accessible rates

• realistic advice

   

Following the survey, you will be under no obligation to imple-

ment the recommendations we have provided. FRIS Research & 

Consultancy offers these services at an attractive price in the hope 

that you may develop a long-term professional relationship with 

other FRIS business units. It also provides an additional advantage 

in illustrating our full support of the conclusions: we deem our rec-

ommendations, including recommended sale prices and rents, to 

be so realistic that we are also more than willing to carry them out 

in practice.

FRIS expertise and objective data

By optimally combining our FRIS expertise (market experience 

and the FRIS database) with objective data and expertise obtained 

from other sources (including the NVM, MVA, Statistics Nether-

lands and our expert network), you can be certain of receiving the 

latest data and substantiated, practicable recommendations. We 

naturally collaborate intensively with the commercial and residen-

tial real estate agents, the commercial, technical and administra-

tive managers and our valuers.

Eye on new construction

We can provide you with continuous insight into Amsterdam’s 

new build market. Our Research & Consultancy services ensure 

we are consistently up-to-date. We have analysed and elaborated 

virtually all new build projects completed in the past few years for 

which information (with regard to prices, surface areas, comple-

tion dates and commissioning parties) is available. Areas outside 

Amsterdam are also analysed on a project basis.
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“We make sure we meet every challenge 

the client presents us.”

Investment Care

Arjan Tentij
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Actief vastgoedbeheer, gericht op duurzaamheid

Value creation and above-average returns on your commercial 

real estate call for an active and dynamic style of management. 

By continuously monitoring core components, promoting pre-

ventive and responsible technical maintenance and deploying its 

extensive network of suppliers and searchers, 

FRIS Investment Care maximises your rental income and optimis-

es the return on your property. Supplementary market analyses 

can be prepared to help you identify opportunities to secure a 

good exit yield or a profitable acquisition. All while being mindful 

of FRIS Investment Care’s core value: scope for sustainable returns. 

Clear communication, measurable results

We are available to answer our clients’ and tenants’ questions 

clearly and in person, 24/7, ensuring our central priorities of per-

sonal contact, fast response through automation and an efficient 

organisation, and reporting in the format specified by the client. 

An account manager is designated for each discipline, resulting in 

measurable targets. 

Highly tailored solutions

FRIS Investment Care does not believe in a one-size-fits-all 

approach. Each client has their own specific wishes, and we are 

flexible enough to align our services and protocols to meet your 

wishes in particular. Our highly skilled team of specialists in a 

range of disciplines serves a limited group of clients. Transparent, 

resolute and focused on building long-term relationships.

Optimal management package and 100% bespoke 

solutions for your commercial real estate

FRIS Investment Care conducts the administrative, technical and commercial management of business real estate and com-

panies. FRIS Investment Care manages a portfolio of approximately 2,000,000 m2 of office buildings, social real estate, distri-

bution centres and shops throughout the Netherlands. We serve both private and institutional investors in the Netherlands 

and elsewhere, offering them a full range of services at the strategic, tactical and operational level. A flat organisation, FRIS 

Investment Care fosters a high degree of cost-awareness in all its segments that allows it to offer excellent value for money.

Investment Care

Strategic level

• Portfolio management

• Implementation plan

• Advice

Tactical level

• Asset management

• Account management

• Advice

Operational level

• Property management

• Commercial, technical and 

  administrative management

• Construction and project  management

• Advice

All-inclusive service for every individual, today and tomorrow
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Increasing the cost-effectiveness 

of social real estate

Education real estate, care facility properties, municipal real estate 

and a portion of housing associations’ holdings: together they 

comprise what is known as social real estate. Social real estate is 

(to a large extent) financed with public funds. 

A more professional approach to real estate

Since 2008, the real estate sector has seen drastic changes with 

regard to both the financing of new construction projects and the 

maintenance of existing properties. A more professional approach 

to real estate, including financial and organisational aspects, is 

now considered essential. This approach allows for alternate forms 

of financing: investors see social real estate as a new market. Social 

organisations have the option of drawing their financial support 

from other sources. Utilising these sources requires a more profes-

sional vision of real estate and its management - a vision we are 

happy to help you develop through advising and collaboration.

Added value and customised solutions

FRIS specialises in the strategic, tactical and operational manage-

ment of commercial real estate. Through our knowledge and ex-

pertise, we also offer investors and users of social real estate an 

even better, more cost-effective and comprehensive range of 

services. We advise and offer all-inclusive functional services; in so 

doing, we add economic and social value.

This value lies specifically in our advisory role and management 

services tailored to meet your needs and to facilitate your organi-

sation’s key objectives. This may involve day-to-day running of the 

management structure as a whole, after centralising the real es-

tate operations, or the technical and administrative management 

of existing or newly-realised assisted-living facilities, in the event 

you do not have the necessary expertise in house. When coordi-

nating the various management disciplines within a given organi-

sation, a customised solution is necessary. 

Strong position

Through the acquisition of Dyade Huisvesting & Vastgoedspe-

cialists in providing advice and all-inclusive service to schools 

throughout the Netherlands with regard to building mainte-

nance– we have now assumed a strong position in the social real 

estate market.

FRIS can effectively realise a substantial reduction in costs for its clients with real estate holdings in the 

social sector, such as care institutions, schools and municipal authorities. This is money they are then able 

to re-invest towards carrying out their organisation’s core activities. FRIS has maintained a Social Real Estate 

department since 2013.

Social real estate
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Social real estate

“We make sure our clients have time and energy left to focus 

on their core activities.”

Maatschappelijk Vastgoed

Rudolf Verkou
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“We offer services tailored to the client’s needs.”

Vastgoed Management

Patricia Stoute
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FRIS Vastgoed Management handles the technical, commercial and administrative management of some 5,500 residential units in the 

Amsterdam region on behalf of institutional and private investors. Thanks to marketing efforts, we maintain a waiting list of candidates 

for rented accommodation that clients such as yourself may draw from directly. Moreover, we deploy various social media to bring 

together like-minded house hunters. On the basis of your wishes, the product and FRIS Vastgoed Management’s familiarity with the 

market and in-depth knowledge of rental legislation, we develop projects from the bottom up. In other words, FRIS Vastgoed Manage-

ment supports you in the development, letting and management of rented accommodation. FRIS can also assume the management 

of owners’ association issues.

Strong client focus

FRIS Vastgoed Management puts both customers centre stage: 

you the client by adjusting our protocols, work processes and 

reports to address your specific wishes, and the tenant through 

personal contact, the Client Contact Centre and the use of Yardi to 

facilitate fast, clear communication. Our emergency repair service 

can naturally be reached 24 hours a day. 

Pro-active marketing for letting projects 

In the case of letting projects—both in the initial phase and dur-

ing letting—we work according to a three-pronged model: mar-

ket research, marketing, letting. This allows us to quickly bring the 

property, priced correctly and using the proper approach, to the 

attention of the right target group in order to achieve optimum 

sales and occupancy.

Knowledge of the customer and expertise in multiple disciplines

We are increasingly often involved in the preliminary stages of new 

construction and redevelopment projects. Before any conclusions 

are drawn on the feasibility of a plan, they analyse the location, the 

target group, market and other developments and the strengths 

and weaknesses of the concept, which leads to proposals for op-

timisation. 

This is where our broad expertise offers advantages. Recommen-

dations for homes are combined with recommendations for the 

commercial properties. Both real estate agents and real estate 

managers are consulted in decisions on whether to rent or buy. 

For clients like you, this results in clear advice and the best possible 

support in your real estate decisions.

Real Estate Management

Both clients take centre stage in housing 

management: client and tenant

Operational level

• Commercial management

• Technical management

• Administrative management

• Owners’ association 

  management

Strategic level

• Portfolio management

• Real estate investment policy

• Real estate investment planning

• Implementation plan

Tactical level

• Policy advice

• Management reports

• Feasibility studies and advice       

  on letting/sale

• Marketing advice

All-inclusive service for every individual, today and tomorrow
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“Meeting our agreements and going that extra mile 

in serving our clients.”

Bedrijfsmakelaars

Rick Hoogervorst
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Focus 

We naturally provide all the services you would expect from a 

commercial property agent. What sets us apart from the large, 

international players is our local expertise and flexibility. We dis-

tinguish ourselves from other local commercial property agents 

through the breadth of the FRIS business, our experience in Am-

sterdam and our keen focus on the SME sector, the creative target 

group and the IJ waterfront.

In-depth, extensive market knowledge

Thanks to our broad real estate organisation and our extensive 

network, we can draw on an tremendous reservoir of knowledge 

and data. This knowledge advantage enables us to effectively ap-

ply targeted marketing to sell or let your property. You can also 

benefit from our expertise, local knowledge and network when 

attempting to identify a suitable location for your business. 

Clear communication

As a FRIS client, you will profit from clear, comprehensive market 

information and honest advice - so that you can take the right de-

cisions when it comes to real estate. We promote total transpar-

ency in our business and are always open to consultation with cli-

ents and other stakeholders. FRIS also takes the needs and desires 

of its business partners extremely seriously. This means that we 

will regularly inquire as to what you think of our service, and ask if 

there are any aspects you feel we might improve.

Investments

Investment brokerage is among the specific focus areas of FRIS 

and is conducted completely independently from other busi-

ness activities. We guide both private and institutional investors 

through the acquisition process, whether they hail from within the 

Netherlands or abroad. In addition, we organise and structure the 

sales process on behalf of investors, banks, housing corporations, 

developers and social institutions including care facilities. We me-

diate in processes involving housing portfolios, commercial and 

social real estate, retail and hotels.

Commercial Property Agents

Achieving the best possible result for 

entrepreneurs, investors and stakeholders

Commercial real estate

• Letting/sale of business real estate

• Rental acquisition/purchase of business real estate

• Advice on contracts and negotiations

• Market survey

Investors

• Sale/purchase of investment properties and portfolios

• Commercial due diligence

• Market analysis

• Area and location analyses

• Investment and feasibility studies

The Real People of FRIS Bedrijfsmakelaars offer all-inclusive service to a rich and diverse assortment of clients. This includes not only 

entrepreneurs and end users of business real estate, but also investors, insurance companies, project developers, construction com-

panies, banks and accountancy firms. In the area of investments, we operate nationally and internationally. Our affinity with SMEs in 

Amsterdam, our in-depth and broad market knowledge and our clear communication are what set us apart

All-inclusive service for every individual, today and tomorrow
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“My job isn’t just about bricks and mortar - it’s mostly 

about helping people.”

Taxaties

Susan Perdijk
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Valuations

For a clear, expert and goal-oriented  

valuation of your property

Our certified appraisers guarantee a professional and expert valuation of your real estate. Our solid 

knowledge of the market allows valuations to be conducted quickly and efficiently. We arrange valua-

tion of both individual properties and entire portfolios.

Our valuation reports meet the standards held by the majority of 

insurance companies, banks, municipalities and other institutions. 

Because the FRIS organisation acts an intermediary, manager and 

adviser with regard to both the residential housing market and 

commercial real estate, we are in a unique position to precisely 

identify any developments in these markets and to predict what 

the impact of those developments will be on the value of the real 

estate. That is just one of the reasons clients such as institutional 

and private investors, housing corporations, banks, project devel-

opers, businesses and private individuals choose our services.

Specialising in the Greater Amsterdam area

We operate in the Greater Amsterdam area, which includes 

Schiphol, Haarlemmermeer, Zaanstad and Diemen.

Fast service, personal contact

You will receive a response within 24 hours, including our rates 

and a potential timeframe.

All-inclusive service

If you would prefer, we will communicate with your intermediary 

directly to allow the financing process to proceed smoothly and 

without interruption.

Vast knowledge

We are affiliated with various regulatory bodies including the NVM, 

the NRVT and TMI.

Knowledge advantage

FRIS also maintains its own Research & Consultancy department. 

FRIS Research & Consultancy is the platform that ensures that both 

FRIS’ clients and its own employees have access to up-to-the-min-

ute market figures and individual survey reports. This provides FRIS 

with a knowledge advantage that can benefit you as a client.

We can assist you with:

• Valuation of office and commercial spaces

• Valuation of owner-occupied homes

• Valuation of residential complexes

• Valuation of land plots

• Market analysis

• Area and location analyses

• Investment and feasibility studies

• Market valuation for housing corporations

• Commercial Due Diligence

For specialised valuations, such as those involving agricultural or 

operational real estate, or for determining the rental value of a re-

tail property in connection with the rent specifications as laid out 

in Article 7:303 (Dutch law, Burgerlijk Wetboek), we enlist the coop-

eration of specialists within our network. 

All-inclusive service for every individual, today and tomorrow
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“We are always available to our clients, even on the weekends.”

Woningmakelaars

Frank Gjaltema



25

Excellent service and 

pragmatic professionalism

In recent years, our role as an estate agent in the private market has been transformed. Clients now expect not only 

top-notch service, but that it be provided in a fast, more personalised manner as well. To meet that demand, we offer 

our private clients possibilities such as viewing homes outside of office hours and at the weekend. Increasingly, we 

act as partners in an advisory or operational capacity for our professional clients with regard to project-based selling/

letting; we are also co-inspirers when it comes to demand-driven development.

With extensive market knowledge, intensive contact with clients 

and the expertise of the other FRIS business units to draw on, we 

can advise and mediate for buyers, sellers and investors at every 

stage: from the planning phase through to the sale or letting of 

the last dwelling.

Branches in Amsterdam and Zaandam

FRIS Woningmakelaars has NVM branches in Amsterdam and 

Zaandam. We approach private clients pro-actively from both of 

these offices, taking optimum advantage of all possibilities for lo-

cal and digital communication. We keep the thousands of parties 

in our database who are currently seeking accommodation con-

sistently informed of the properties on offer, as well as any news 

from FRIS Woningmakelaars and its clients’ projects. 

FRIS Woningmakelaars stands out in regard to:

Market survey, marketing and sales/letting

In our experience, a comprehensive market survey followed by 

an effective marketing campaign will result in optimum sales/let-

ting. The trinity of market survey, marketing and sales/letting is 

therefore a logical method of approaching the matter and one 

that has allowed us to specialise more effectively in project-based 

selling/letting.

Demand-driven developments

FRIS takes things a step further when it comes to demand-driven 

development. Private individuals can submit their preferences 

and indicate the type of home and kind of neighbourhood they 

are looking for. FRIS pools their preferences and, if there is suf-

ficient interest, undertakes the construction of the homes in col-

laboration with a developer. We also have a solid network, which 

we will gladly assist you in utilising.

Purchase, sale, initial rent and valuations for private and institu-

tional clients.

In addition to the sale of individual homes and new build pro-

jects, FRIS has plenty of experience in selling off individual units. 

If this is part of your plans, FRIS can advise you on the division of 

your property into apartment rights. Our division portfolio con-

tains around 1,000 dwellings. Like many of our other services, we 

offer valuation services for both private individuals and large insti-

tutional investors and housing associations. In collaboration with 

FRIS Vastgoed Management, FRIS Woningmakelaars also arrange 

the letting of rented housing on a project basis.

• Purchase, sale, letting and valuations for private and 

 institutional clients

• With offices in both Amsterdam and Zaandam 

• Advisory services from the planning phase through 

 to the sale/letting of the last dwelling

• Pro-active in purchasing, selling, letting and marketing 

(including digital marketing)

Residential estate agents

All-inclusive service for every individual, today and tomorrow
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One comprehensive insurance package 

with a single point of contact

FRIS Verzekeringen is the cradle of FRIS: where it all began. The department, founded in 1923, has its roots 

in Zaandam and later grew to become the organisation we now know as ‘FRIS’. Insurance is now a valuable 

addition to our services package. The portfolio of FRIS Verzekeringen currently consists of around 2,000 

private and business clients.

Far broader range than only building-related insurance products

We offer more than just building-related insurance products. In 

recent decades we have expanded our efforts in the business-

to-business market; today, we offer staff-related insurance poli-

cies. As a result, the activities of FRIS Verzekeringen are a welcome 

addition to the pay and hours packages companies offer their 

employees. In consultation with you, we can work with our other 

business units to put together a tailored package of employee 

benefits that can rightfully be called ‘unique’.

Adfiz member

Fris Verzekeringen is affiliated with Adfiz, the trade association of 

independent financial advisers. The members of this association 

must meet stringent quality requirements. In that regard, we have 

obtained not only the required permits but also a vast wealth of 

knowledge and expertise, plus years of practical experience. 

• One comprehensive package with a single point of contact

• A far broader range than only building-related insurance 

products.

• Member of Adfiz, meets strict training requirements

One comprehensive package with a single point of contact

Property decisions can often be complex and time consuming. 

FRIS offers an opportunity to place everything with a single or-

ganisation with a single point of contact, for both private and 

commercial parties. If preferred, FRIS can compile a single com-

prehensive package in which FRIS, in addition to guiding you 

through the sale or purchase of the home or commercial space, 

owners’ association management and/or general management, 

can take all insurance worries off your hands. In short, a compre-

hensive package with a single point of contact.

Insurance
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Insurance

“What I really enjoy doing is resolving a complicated matter 

satisfactorily on behalf of my client.”

Verzekeringen

Hein IJzer 
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Investment Care

Vastgoed Management

Research & Consultancy

Bedrijfsmakelaars

Woningmakelaars

Woningmakelaars

Verzekeringen

Atlas ArenA - Amerika building

Hoogoorddreef 15

1101 BA Amsterdam

Tel. +31 (0)20 - 691 30 43

info@frisic.nl

Buitenveldertselaan 42

1081 AA Amsterdam

Tel. +31 (0)20 - 301 77 15

amsterdam@friswonen.nl 

Westzijde 83

1506 GA Zaandam

Tel. +31 (0)75 - 655 50 90

zaandam@friswonen.nl 

Atlas ArenA - Amerika building

Hoogoorddreef 15

1101 BA Amsterdam

Tel. +31 (0)20- 301 77 30

info@frisvgm.nl

Atlas ArenA - Amerika building

Hoogoorddreef 15

1101 BA Amsterdam

Tel. +31 (0)20 - 301 77 28

info@frisresearch.nl

Atlas ArenA - Amerika building

Hoogoorddreef 15

1101 BA Amsterdam

Tel. +31 (0)20 - 301 77 20

info@frisbm.nl

Atlas ArenA - Amerika building

Hoogoorddreef 15

1101 BA Amsterdam

Tel. +31 (0)20 - 301 77 44

info@frisverzekeringen.nl


